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Toronto Real Estate Board President Larry Cerqua announced 
that 2016 was a second consecutive record year for home sales. 
Greater Toronto Area REALTORS® reported 113,133 home 
sales through TREB’s MLS® System – up by 11.8 per cent 
compared to 2015. The calendar year 2016 result included 5,338 
sales in December – an annual increase of 8.6 per cent.  

The strongest annual rate of sales growth in 2016 was 
experienced for condominium apartments followed by detached 
homes.  

“A relatively strong regional economy, low unemployment and 
very low borrowing costs kept the demand for ownership 
housing strong in the GTA, as the region’s population continued 
to grow in 2016,” said Mr. Cerqua.  
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Record Sales in 2016 
 

The annual rate of growth for the MLS® Home Price Index (HPI) in the TREB market area 
accelerated throughout 2016 – from 10.7 per cent in January 2016 to 21 per cent in December 2016. 
The overall average selling price for calendar year 2016 was $729,922 – up 17.3 per cent compared to 
2015. The pace of the annual rate of growth for the average selling price also picked up throughout 
the year, including a climb of 20 per cent in December.  

“Price growth accelerated throughout 2016 as the supply of listings remained very constrained. Active 
listings at the end of December were at their lowest point in a decade-and-a-half. Total new listings 
for 2016 were down by almost four per cent. In 2016, we saw policy changes and policy debates 
pointed at the demand side of the market. If we want to see a sustained moderation in the pace of 
price growth, what we really need is more policy focus on issues impacting the lack of homes 
available for sale,” said Jason Mercer, TREB’s Director of Market Analysis.  

Source: TREB 
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Sales & Average Price by Major 
Home Type in Dec. 2016 
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2016 Year over Year Sales 
 

	  
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
SOURCE: TREB 

 

 

 

 

 

 

 

Detached December 2016 home sales on the TREB board for Halton: 

 

 

 

 

Semi- Detached December 2016 home sales on the TREB board for Halton: 

Condo Townhomes December 2016 home sales on the TREB board for Halton: 

 

 

 

 

December 2016 Halton Statistics 
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“Now is the time to list 
your property with the 

inventory being so 
low”. 

Contact me at  
905-484-4653  

for details 
 

Continued on page 3 

 

2016 Monthly Stats 
 

 

SOURCE: TREB 
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“Lets Talk Real 
Estate” Podcasts 

I am thrilled to expand my online 
marketing to now include podcasts in 
addition to video. 

Starting in July we launched the “Let’s 
Talk Real Estate – Let’s Get Real 
Podcast series. 

The response has been overwhelming. 
We are talking about topics submitted 
by the viewers and includes topics such 
as: 

• Staging 

• Selling your home on your own 

• Discount brokerage pitfalls 

• Renovating 

• Buying a home for your children 

• Buying investment properties 

 

You can listen to these podcast by: 

• Following my social media sites 

• Accessing a direct link from the 
www.OakvilleDailyHouses.com 
or 
www.BurlingtonDailyHouses.com 
website posts or emails if you are 
on my automatic daily listing 
emails  

• Selecting Podcast on the 
www.DarleneDarragh.com or  
www.HomeSaleDivas.com 

Historical	  Annual	  Stats
      

 

 

SOURCE: TREB 
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Coming Soon 
 

 
Coming Soon – Builder’s Lot (Bronte) 

 
Large lot to build in Bronte. Details to follow. 

 

Index & Benchmark Pricing 
 

SOURCE: TREB 

Wanted…… 
 

I have buyers looking in all areas in Oakville & Burlington to buy and rent but some areas 
that my immediate buyers are looking are (but not limited to the following areas): 

• Bronte (building lots, renovated and non-renovated homes) 

• South West & East (building lots, renovated and non-renovated homes) 

• Glen Abbey 

• Burlington (Elizabeth Garden, Roseland & Shoreacres) 
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I HAVE BUYERS WITH  
TOP OFFERS! 

175 Hedgestone Crescent 

2302 Mowat Avenue 

100 Burloak Drive #1216 

100 Burloak Drive #2316 

100 Burloak Drive #1410 

115 Antibes Drive 

1280 Ellenton Drive 

2007 Quinte Street 

2016 Parklane Crescent 

2365 First Street 

310 Beaver Street 

3301 Liptay Avenue 

3246 Liptay Avenue 

5151 Wood Crescent 

53 Chatfield Drive 

736 Milfield Drive 

113 Rainsford Road 

2170 Marine Drive #806 

261 Margaret Avenue 

322 Ridge Road 

4 Edgewater Drive 

2323 Confederation Pkwy 

360 Square One #907 

5151 Wood Crescent 

530 Falgarwood Drive #13 

1291 Hilton Lane 

1440 Bishops Gate 

173 Milkweed Avenue 

1270 Monks Passage 

2323 Millward Avenue 

1272 Mapleridge Drive 

1374 Heritage Way 

190 Woodhaven Park 

2096 Thornlea Drive 

2240 Dewsbury Drive 

3033 Silverthorne Drive 

3064 Eberly Way 

169 Squire Crescent 

3404 Kinglet Court 
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New Listings 

 

 

LOCATION,  LOCATION, LOCATION....HUGE LOT, RARELY OFFERED. With 115' frontage 
(115' x 120' x 83' x 124 feet approx.) a lot this size rarely becomes available. 
Attention Builders & Investors.  

Excellent Opportunity To Build Your Dream Home In Sought After Bronte Oakville. 
Located In An Area Of Tremendous Growth. Surrounded By Million Dollar Homes. Close 
To Top Rated Schools. Family Oriented Neighbourhood. Walk To Bronte Village, 
Oakville Harbour, Parks & Trails, Shops,Restaurants, Hwy & Public Transit. Situated on 
quiet and private street with trees, few homes and sidewalk free. With few lights, lush 
trees and walking distance to the village, you feel like you are in the country.  

Town recently approved a build for approx. 4,100 sq. foot new home, it is rare to 
purchase a lot that is big enough for such a large new home. Chose to live or rent the 
existing 3+1 bungalow recently renovated and includes hardwood floors, updated 
kitchen, new appliances, lighting, freshly painted and more.  

Don't miss out on this fantastic opportunity. 

 

2315 Millward Avenue (Bronte, Oakville) 

$1,400,000 
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Your trust means so 
much to me 

My experience, dedication and 
attention to detail throughout the 

entire sale and/or buying process will 
provide you with the results you 

expect. 

Darlene Darragh 
Sales Representative 

Century 21 Dreams Inc., Brokerage* 

61 Lakeshore Road West 

Oakville, Ontario 

Office: 905-338-1515 

Direct: 905-484-4653 

Darlene@HomeSaleDivas.com 

www.HomeSaleDivas.com 

www.DarleneDarragh.com 

www.OakvilleDailyHouses.com 

www.BurlingtonDailyHouses.com 

www.OakvilleMarketWatch.com 

*Each office independently owned & operated 

Selling your home is a privilege.  

Real estate is my passion because I truly believe that 
once my clients’ home life is settled, everything else 
falls into place. 

With a passion for homes and over 30+ combined 
years experience in real estate sales, communications, 
marketing, negotiations, website design, social media 
marketing, relocations, decorating and staging, I 
know your home and your needs are as unique as you 
are! 

What kind of Realtor am I? 
 
When most people think of the word “REALTOR®“, the 
image of a professional helping someone buy or sell a 
home comes to mind. Of course, that’s a big part of the 
job! But as your REALTOR®, I also consider it my job to 
help you enjoy your home between transactions. 
 
How do I do that? 
 
This informative newsletter is one way. Another is to invite 
you to give me a call when you have questions about the 
real estate market or want to know the current market 
value of your home. 
 
If you need some work done around the property, I may 
also be able to recommend a good contractor from 
amongst the reputable home professionals I know. 
 
Is there any other way I can be of service? Please let me 
know! 


