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September

The number of homes trading hands via Canadian MLS®
Systems rose 0.8 percent month-over-month in September
2016. Having eased in each of the previous four months,
national home sales are 5.6 percent below the record set in April
2016 (Chart A).

The number of markets was evenly split between those where
activity rose on a month-over-month basis and those where it
declined. Continuing recent trends, sales climbed further in and
around the Greater Toronto Area (GTA) and fell further in and
around the Lower Mainland of British Columbia.

As previously reported, Greater Vancouver and Fraser Valley
home sales had retreatedsharply for five months straight before
the new foreign buyers’ tax in Metro Vancouver was announced
in August. Activity has returned to more normal levels after
having peaked at the start of this year. Indeed, most of the
decline since the April peak in national sales reflects the rapid
drop in activity in and around B.C.’s Lower Mainland.
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Canadian home sales edge up 1n September
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“The Finance Minister’s recent changes to regulations affecting mortgage lending has added to housing
market uncertainty among buyers and sellers,” said CREA President Cliff Iverson. “For first-time home

buyers, the stress test for those who need mortgage default insurance will cause them to rethink how much
home they can afford to buy.”

“First-time home buyers, particularly in housing markets with a lack of affordable inventory of single family
homes, may be priced out of the market by the new regulations that take effect on October 17th,” said
Gregory Klump, CREA’s Chief Economist. “First-time home buyers support a cascade of other homes
changing hands, making them the linchpin of the housing market. The federal government will no doubt
want to monitor the effect of new regulations on the many varied housing markets across Canada and on the
economy, particularly given the uncertain outlook for other private sector engines of economic growth.”

Actual (not seasonally adjusted) sales activity was up 4.2 percent y-o-y in September 2016. Transactions
were up from year-ago levels in almost two-thirds of all Canadian markets. Led by the GTA and environs,
the increase was held in check by the drop in activity in B.C.’s Lower Mainland.

The number of newly listed homes inched up by 0.5 percent in September 2016 compared to August. As
with sales activity, the number of markets where new listings were up on a month-over-month basis and
those where they fell was evenly split. With inventory in acutely short supply, the rise in new listings
supported higher sales activity in the GTA and the national total.

Chart A
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* Data table available to media upon request, for purposes of reprinting only.
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With sales and new listings having risen by similar magnitudes, the t
national sales-t new listings ratio (62.1 percent) was little changed
from August 61.9 percent) and remains well off the peak reached in
May (65.3 percent).

A sales-to-new listings ratio between 40 and 60 percent is generally

consistent with balanced housing market conditions, with readings 4 “Now is the time to list

below and above this range indicating buyers’ and sellers’ markets J’OW’P” operty Wl'{h the
respectively. inventory being so
low”.

The ratio was above 60 percent in almost half of all local housing
markets in September, virtually all of which continue to be located in
British Columbia, in and around the Greater Toronto Area and across
Southwestern Ontario. However, the ratio has moved out of sellers’
market territory and into the mid-50 percent range in Greater
Vancouver and the Fraser Valley.

The number of months of inventory is another important measure of
the balance between housing supply and demand. It represents the
number of months it would take to completely liquidate current

inventories at the current rate of sales activity. )
Continued on page 4
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Contact me at away after moving. What better way
905-484-4653 to unwind after all the activity

for details associated with home buying/selling.
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There were 4.7 months of inventory on a national basis at the
end of September 2016. The measure has remained virtually
unchanged since April, with fewer sales in the Lower
Mainland counterbalanced by a shrinking supply of listings in
and around the GTA.

The tight balance between housing supply and demand in
Ontario’s Greater Golden Horseshoe region is without
precedent (including the GTA, Hamilton-Burlington,
Oakville-Milton, Guelph, Kitchener- Waterloo, Cambridge,
Brantford, the Niagara Region, Barrie and nearby cottage
country). The number of months of inventory ranges between
one and two months in Greater Golden Horseshoe housing
markets and is less than one month inside the GTA.

The Aggregate Composite MLS® HPI rose by 14.4 percent y-
o-y in September 2016. Down from 14.7 percent in August
this was the first deceleration since March 2015. (Chart B).

Chart B
Aggregate Composite MLS® HPI
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“Lets Talk Real

Estate” Podcasts

I am thrilled to expand my online
marketing to now include podcasts in
addition to video.

Starting in July we launched the “Let’s
Talk Real Estate — Let’s Get Real
Podcast series.

The response has been overwhelming.
We are talking about topics submitted
by the viewers and includes topics such

as:

Staging

Selling your home on your own
Discount brokerage pitfalls
Renovating

Buying a home for your children

Buying investment properties

You can listen to these podcast by:

Following my social media sites

Accessing a direct link from the
www.QOakvilleDailyHouses.com
or
www.BurlingtonDailyHouses.com
website posts or emails if you are
on my automatic daily listing
emails

Selecting Podcast on the
www.DarleneDarragh.com or
www.HomeSaleDivas.com
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(Continued from page 4)

On a y-o-y basis, price growth throttled back for one-storey single family homes and apartment units and held
steady for two-storey single family homes and townhouse/row units.

Townhouse/row unit and two-storey single family home posted the biggest y-o-y increases in September 2016
(16.4 percent and 16.3 percent respectively). Price increases were close behind for one-storey single family
homes (14.0 percent) and apartment units (11.1 percent).

While prices in 9 of the 11 markets tracked by the MLS® HPI posted y-o-y gains in September, increases
continue to vary widely among housing markets.

Greater Vancouver (+28. 2 percent) and the Fraser Valley (+35.0 percent) posted the largest y-o-y gains by a
wide margin. However, single family home prices in both of these markets dropped from the month before,
marking the first significant decline since late 2012.

Double-digit y-o-y percentage price gains were also registered in Greater Toronto (+18.0 percent), Victoria
(+19.4 percent) and Vancouver Island (+13.9 percent).

By contrast, prices were down -4.1 percent y-o-y in Calgary. Although home prices there have held steady since
May, they have remained below year-ago levels since August 2015 and are down 4.6 percent from the peak
reached in January 2015.

Home prices also edged lower by 1.2 percent y-o-y in Saskatoon. Home prices in Saskatoon have also held
below year-ago levels since August 2015.

Meanwhile, home prices posted additional y-o-y gains in Regina (+4.9 percent), Greater Moncton (+4.2
percent), Ottawa (+2.7 percent) and Greater Montreal (+2.7 percent). (Table 1)

The MLS® Home Price Index (MLS® HPI) provides the best way of gauging price trends because average price
trends are prone to being strongly distorted by changes in the mix of sales activity from one month to the next.

The actual (not seasonally adjusted) national average price for homes sold in September 2016 was up 9.5 percent
y-0-y to $474,590.

The national average price continues to be pulled upward by sales activity in Greater Vancouver and Greater
Toronto, which remain two of Canada’s tightest, most active and expensive housing markets.

That said, Greater Vancouver’s share of national sales activity has diminished considerably of late, resulting in it
having less upward influence on the national average price. Even so, the average price is reduced by more than

$100,000 to $358,884 if Greater Vancouver and Greater Toronto sales are excluded from calculations.

Source: CREA



September continues to see increase 1n average sale
price

According to figures released October 4 by The Oakville, Milton and District Real Estate Board (OMDREB),
the number of all property sales decreased by 9.44 per cent in September compared to the same period in
2015. Monthly property sales totaled 739 compared to 816 in September 2015.

The number of new property listings saw a decrease of 20.47 per cent, from 10,402 in September 2015 to
1,115 in 2016.

“The trend of low supply and sale price increase continued in September,” said Charlotte Forget, President of
OMDREB.

The dollar volume of all property sales processed through the OMDREB MLS® system saw an increase of
10.67 per cent in September 2016 to $524,202,372 from $473,682,342 in September 2015.

Oakville’s median residential sale price for the month of September was $980,000, an increase of 36.11 per
cent from $720,000 compared to September 2015. The median sale price in Milton was $637,500, an increase
of 22.71 per cent from $553,251 compared to the same time last year.

Source: OREA

How will new mortgage rules affect YOU?

The Liberal government has announced sweeping changes aimed at ensuring Canadians aren’t
taking on bigger mortgages than they can afford in an era of historically low interest rates.

The changes are also meant to address concerns related to foreign buyers
who buy and flip Canadian homes.

I cover this information in a podcast and discuss:

Why the government introduced this

What are the current rules

What are the new rules

Who it affects and how

Other attempts to cool the market by the government

Go to http://darlenedarragh.com/how-you-will-be-affected-by-the-new-government-
mortgage-rules/ for details.
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We are pleased to announce the recent launch of our community website
Oakville/Burlington Market Watch. This latest online initiative provides
information on both communities including real estate, renovations,
decorating, fashion, food, local businesses, holidays, pets, family and more.

Go to http://oakvillemarketwatch.com.

The site is being expanded in the coming weeks to include more articles. If
you have a local business and want to be featured, send us an email.



Y our trust means SO
much to me

Selling your home is a privilege.

Real estate is my passion because I truly believe that

once my clients’ home life is settled, everything else
falls into place.

With a passion for homes and over 30+ combined
years experience in real estate sales, communications,
market%ng, negotiations, webs1§e design, soglal media entire sale and/or buying process will
marketing, relocations, decorating and staging, I provide you with the results you
know your home and your needs are as unique as you expect.

are!

My experience, dedication and
attention to detail throughout the

Darlene Darragh

Sales Representative
Century 21 Dreams Inc., Brokerage*
~ 61 Lakeshore Road West

Darlene Darra g h

Oakville, Ontario

905-338-1515 Office: 905-338-1515

) ) Direct: 905-484-4653
www.HomeSaleDivas.com

Darlene@HomeSaleDivas.com

G 2] www.HomeSaleDivas.com

FINE HOMES www.DarleneDarragh.com

& ESTATES'

DReAMS INC. www.QakvilleDailyHouses.com
Brokeroge*

“Eack ffc ndepeniely sevad & apeved www.BurlingtonDailyHouses.com

/\ A /\ /\ /\ /\ www.OakvilleMarketWatch.com
You @ % *Each office independently owned & operated
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